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WelComMe€ to the first issue of the Ontario 


Proprietor & Entrepreneur Network (O.P.E.N.) newsletter! 


On November 2 , 1993, the Business Advisory Centre 
held an evening of networking for those involved in the 
Self Employment Assistance Program. At this time, eight 
participants volunteered to form a committee to organize 
future networking gatherings independent of the B.A.C. 


We have great ideas for the networking sessions, such 


Networking Means 
Business 


Networking: Forming business con- 
nections and contacts through infor- 
mal meetings. 


- Webster's Dictionary 


INemordna: by any means, is not a 
social activity. Its purpose is to meet 
new prospects, find new suppliers 
and Cultivate new business contacts. 


The following is a brief introduction to 
the art of networking. 


Before You Arrive 


Ensure you have an ample supply of 
business cards and a pen. Wear 
something professional, ideally with 
pockets so your cards will be easily 
accessible. Remember-first impres- 
sions count, as you will only be 
spending a very short period of time 
with each individual. Set goals 
before you get there. It canbe quite 
intimidating to approach strangers 
and introduce yourself. If you set 
goals such as, ‘l will meet and 
exchange business cards with at 
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lease five people tonight," you force 
yourself to make the effort. Prepare a 
simple statement that you can use 
when introducing yourself that 
describes your business and is easily 
understandable to everyone. It is 
also helpful to wear a name tag with 
your name and the name of your 
business for easy identification. 


When You Arrive 


If you are attending this function with 
someone you know, separate at the 
door. This is a time for meeting NEW 
people. At this point, you just have 
to jump in and begin to introduce 
yourself. Be polite and wait for a 
break in the conversation. 


When you receive a business card, 
jot down any pertinent information on 
the back and include the date and 
occasion. 


Follow Up 


Keep the business cards you collec- 
ted in a card file and file them under 


as, guest speakers; panel discussions; member presen- 
tations; and--everyone has been awaiting this with bated 
breath-a directory of program participants and _ their 
businesses! These networking evenings will be held the 
first Wednesday of every month at the GHTEC building, 7 
Innovation Drive, Hamilton, from 7:00 pm. to 10:00 p.m.. 
We hope you are successful in making many new 
business contacts at the first gathering on December 8, 
1993. See you there! 


-- Pamela Orgel, Editor 


the various business catagories for 
easier access. It ts also a good idea, 
if you Own a computer, to store the 
information from the business card 


(Cont’d.....) 


Committee Members: 


: Fern Citrigno: Chairman 


f Mike Thomas: Vice-Chairman 
3 Pam Orgel: Newsletter Editor 
/Public Relations 

Brian Bonham: Program Director 


/Membership 


/*Director at Large" 
4 Sue Medeiros: Secretary 
Nick Groen: Treasurer 
: Ken Angus: Program Director 
/Membership 

/ ‘Director at Large" 
: Darlene Sicard-Payant: Newsletter : 


/Public Relations 


December 1993 


a ESA ES LF NN 


PEN, tor Business 


into a database for future mailings. 


If you come across an article in a 
newspaper or trade magazine that 
may be of interest to a business 
contact, send them a copy. This will 
remind them of you and your busi- 
ness and reinforce the relationship. If 
you tell someone you meet that you 
will contact them or send them infor- 
mation, be sure that you do. This will 
convey reliability and professionalism 
to your new business contact. 


Pamela Orgel, Special Effects 


iBusiness Tip: 
gWhy not use your fax as a market-f 
ing tool? Most of us would admitg 
athat a fax often gets read soonerg 
than a fancy four-colour brochures 
(that arrives in the mail along with aj 
sdozen other promotional pieces.& 
fFax special sale prices or a com-f 
spany newsletter if you produces 
lone to your customers. It’s ag 
wonderful way to send a one org 
itwo page marketing piece. (And it® 
twill Save you postage too!) | 


O.P.E.N. Directory 


A directory of program participants 
and their businesses will be pro- 
duced by the Networking Committee. 
The tear sheet at the bottom Gi this 
Page must be completed and signed 
and either dropped off at the gather- 
ing on December 8th, or mailed or 
faxed to the B.A.C., 7 Innovation 
Drive, Suite 200, Hamilton, Ontario, 
L9J 1K3. Fax: (905)689-2889. 


Business Profiles 


Each monthly newsletter will include 
a business profile highlighting one 
program participant's business. See 
Darlene Sicard-Payant at the net- 
working gatherings for more informa- 
tion. 


Newsletter 


If you have any suggestions for the 
newsletter, or would like to submit an 
article you think would benefit its 
readers, speak with Pamela Orgel, 
Editor at any of the networking gath- 
erings, or call or fax her at (905)548- 
0123. 


Newsletters will be available at each 
networking gathering. 


Guest Speaker 


The guest speaker for the networking 
gathering on Wednesday, December 
8th willl be Bill Moffatt, Facility Mana- 
ger, Business Advisory Centre. 


NETWORKING 
GATHERING 


Wednesday, 
December 8, 1993 


TP pate 9 pam: 
GHTEC Building 


7 Innovation Drive 


Hamilton 


Yes! Please include me in the O.P.!=.N. Directory! 


Name: 


Business Name: 


~~ 


Address: 


Phone: (__) 


Business Descnption: 


To ather program participants, | will offer: 


(Discounts, free consultations, free samples, etc.) 


Authorization Signature 


